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Question 1: Is thig a particularly complex contract, as defined in the Regulations?

YES

NO

Truly Exceptional

N SES S
Usze Open or
Restricted Procecdures

TR

Negotiated Procedure

Question 2: Will Open pr Restricted Procedures allow award of the contract?

YES

NEES Tl 5
Use Open or Restricted
Procechures

NO

AR LEE AT,
Uge Competitive
Dial ogue Procedure

B AFHx DOBR  (OGC: Competitive Dialogue in 2008 k& V) Fi1ER)

ZDO LT, ZO2EHDORINC “No” ThoT23HEIC
720, BREE AR S ND Z L b. ZoZ
1%, The Public Contracts Regulations 2006 18(1),2)IZ itk
nNTna. 2B, Hlxid~rF = A —OERE—
EZ2ADEEIE, TOMEEHRFRY O—DH T,
PCT(Primary Care Trust) 73— & A DERRIRIILCZ DER
WRZFEIIZE S Z ENTE e ST S UL, o
BB OB IIRIRE A BN 25 & O 7t o6 b
HD. 2L, WITNOBATH- T, FHIEMRR
HITHDORHI RS> TERASN D FXNTHDHZ LITEDY
3. Zo koL, BEERREEA AL, U TIRIAW
HPHCHRASND Z LZBEEL TV HOTIHERLS, W
< OO L SN T HEEL R TRRERICERA SN D
XTHD.

3. BEFHIRED 7 O—ICRARENE

[&-2i%, Office of Government Commerce(LL FOGC)D F A
B ANTH D T D —IRBY R FRIREE D 7 n—TH 5.
IR OIEE O BIFHREE TEL DAT v T2 RDH &
272 %, BERRIRTEGIE, AFLORTNICERE 278 THRE S 1L,
RIFEDZNZTEFLAE SRTE S I CHFIRRRG I 2.

OGCHMTIZ, BFHIREEOHA L LT < D ahi
LTWDR, ZOHT, TXTORBIZB WO THgE
(competitive tension) 23E(R 4D Z L NEHETH D & kil
LTCWA. ®FEFADZTLUTHRME KD T L ~Dh%
SRR SN TNDLDOTHAH. BT, BEFHIEND
JARERA TN UIZET a2 & LT, £7a0—0NEIL,
T BB e S D K ORRET SN D Z EDFERITH 5.

>l

| 1A |

U
| EROEHREE |
v

K
]ﬂﬁ%%%m%
ﬁ%mﬁ%oim

BHELANLEORE. XEBITERSNDEEROSND,
| ﬁ%%ﬂ |

ALEE
DETHIE ALEN D, HEHT. BEERDHD

l

FHBDORELCEIEBLMDSIMEAD)EH
10 B DM F EARE D BAsa

)
EHEERNNE QR LR |

X2 BEGHREEO 7 m—  (OGCH X v FogR)

Tz, BEROXFESNGE &S 5 -0l BN 72 g
FHRERPNE L 725 Z L\ EET DX R LT
B, B, BTE RS TEHESIEBINE <
BIRNMEN 70D Z L AEFA L TD. BRI, *EES
INFNTIEARNC 3FHLLE L WS Z LR o TWAR,
T DICE<THZEEFEEN TR, LA, &5
N LRI 5 Z EREFEN TN D,

-112 -



4. FREHIREEDIVR

B RE & A e AFRE T KO BLRIX, PWCO
Public Procurement in Burope —Cost and Effectivenee — N Z3E LV .
FEREEIC LU, B BRI 28k
E LT, 2006~20104D 5 4R THf#-~— 2 T
05% LA F DY =7, fIEN—ATI%D Y =7 L7255 T
Wb, ZIDbBIRENREE T TOR~H RTINS
ZEDHERTE D, L LN D, 0 5AEMTHEL,
fifEe AL TR, 4%, ZoOFROTv =713
ANIREL 2D T ERTREIN TS, Fi2, EHRITIT,
AR —ATIIRE DR L THH HOD, flfE~~—AT
XA T U HRARL IR ENREL Ipo TR, EIED
EAHED 14720 OFEICKERBE R H D Z &30
5. Fi, BRI, &8, Wi, LEHICAL L
BHTBENIER I, BEpoxiai r=%, 48], L9
DIDICEZ BN TR TIEH 50, BHEIC 7 FLT
WAHBMRIS D D32 5.

5. 7O—0DH#R

AIEIE T O L DI, BERAURIEE UL, 208
HEZ 72 DRI DOBREAN SN HEH T — B AL L H &
D LEFEoFEFA L UCTER &, BUKETE
S A AIE L TV A, RSEitEn 5 Z LI
L2BEMERIZHD HLOD, HMEEZL 5 —ERRNED
PR & IR L O RIT R E <, B NRNRELR L7
MEED N7 a—lE SN THED 5.

L ZATIDED L7 B —DFERICHOWTIE, H
ARIZBNTE, FIUIERREIZH STV D DI Tl
W ZhuE, B2 CRLET7e—ih ETHETHY,
BHIKIZIBNT Y, AT EFESFICBNTHEERIC
TLoUEN, LM T a—Llos TURENTVND
ZEDD, FOFERRDLNDIZ WD TH D, BlZIT,
X-3i%, BSF(Building school for the fitture) (/R AL TS 7
2 —"TCd 5. OIEUNHILST FIRIRICHR L Cieflt L7z A
B A TEI TN D.

[ Stagel ] [ Stage2 ]

[ Stage3 ] [ Stage4 ] [ Stage5 ]

Stage7

Issue OJEU ¥ Issue PQQand | PQQ > Issue ITPD - —| |—> Conclusion of T— Isn‘gta_ttlon ft" —>»| Final Tenders
Mol (first Evaluation Start of dialogue - Fu Iiu or submitted
descriptive and select Dialogue Dialogue remaining Tmézi
document) long-list Phase phase bidders (I?I‘nSI?';‘f

tifi
[Issue PITN] notified [Issue BAFO]
J o .
L * ITN: Invitation to negotiate * BAFO: Best and Final Offer
¢ PITN i Evaluate PITN i i Issue ITN to i i Return of i Evaluate ITN
| responses %ﬁ responses - —— shortlisted iﬂ ITN bids :ﬁ responses
i submitted ! shortlist ! bidders ! oo

,,,,,,,,,,,,,,,,,,,,,,,,,,,,

A4

Financial Contract award PB Select  Preferred Clarify,
close decision clarification Bidder and debrief specify, fine-
(once all and confirm unsuccessful tune and
1| material issues commitments bidders. N evaluate Final
agreed) 10 day Alcatel Tenders
standstill begins®
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REVIEW OF COMPETITIVE DIALOGUE IN EU AND SUGGESTION TO JAPAN

Keiichi KITAZUME

The current paper reviews the state of arts of the Competitive Dialogue in EU and describe how to se-
lect this process among other procurement ones, flow charts of the process and their imprementation there.
The process should be selected under the limited conditions but the number of contracts, even though
now small, may increase in the future. The guideline by OGC shows a flow-chart of procurement process
but the steps are arranged in many cases by districts and fields of infrastructures. The key points are to
keep well competitive tention throuout of the steps and collect meny solutions by the dialogue.
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