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An Empirical Analysis on Individual’s Environment-conscious Behavior in the Presence of Social
Interactions: A Case Study on the Reward Allocation Behavior in ‘Eco-Travel Point’ Program *

By Shinya KURAUCHI** Makiko MIZUBA*** Takayuki MORIKAW A****
This study investigated the individual’s environment-conscious behavior in the presence of social interactions. A resource allocation model
which incorporated the percentage of the person taking the cooperative behavior, average strength of their cooperative behavior, and the
utility level of the other person was developed and empirically applied to the reward allocation behavior in ‘eco-travel point” program. The
result shows that the individual’s environment-conscious behavior may be more affected by the average strength of cooperative behavior
than the percentage of the person taking the cooperative behavior. Also shown is that the decision maker tends to evaluate his/her utility
comparing the person whose utility is located in the lower level among the reference group. Furthermore, some people may take the
cooperative behavior feeling a little bit guilty about his/her avarice, and others may take free ride on the benefit from the cooperative behavior

of others’.
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